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-Angela Farmer 

“Like a tree, you have to 
find your roots and then 
you can bend in the wind”.



FORMING A STRATEGIC ALLIANCE FOR THE BENEFIT OF YOUR CLIENTS

The long-term advantages of a strategic alliance include:

CLIENT RETENTION 
By offering a suite of services, your clients have access to a large body of 
knowledge and advice from a highly qualified team of professionals, further 
solidifying your relationship and leaving them little reason to go elsewhere.

CLIENT REFERRALS 
Providing comprehensive financial services to your clients can mean referrals 
and in turn, an increase in income.

Forming a strategic alliance with professionals providing 
different areas of focus can help you develop a more 
holistic approach to your client’s life needs. There are 
specific advantages to forming a relationship with 
a Financial Advisor, but you may also expand the 
scope to other professionals such as attorneys, estate 
planners, insurance agents, accountants and even 
real estate agents. Your “dream team network” could 
accommodate a full comprehensive approach to 
your business and servicing your clients.



PARTNERING WITH A FINANCIAL ADVISOR

FINANCIAL PLANNING SERVICES 
As a complement to the current services you provide, 
Financial Advisors are proficient in all areas of wealth 
management, including financial, educational, estate 
and retirement planning, as well as comprehensive and 
competitive investment options.

ENHANCED PORTFOLIO PERSPECTIVE
Through your combined experience and knowledge, 
you and your Financial Advisor partner will gain a more 
comprehensive understanding of the client’s total 
picture and needs, allowing you to make more informed 
decisions and provide recommendations to your clients.

STRENGTHENED CLIENT RELATIONSHIPS
By offering additional services to ensure that all of your 
clients’ needs are being met, and coordinating efforts to 
provide a cohesive and comprehensive suite of services, 
you can help to increase client satisfaction, which often 
leads to profitable referrals.

Partnering with an 
experienced and professional 

Financial Advisor can help 
your clients pursue goals and 
reinforce your commitment to 

support their life needs.



The first step in having a successful partnership is to find an Advisor you can trust, who 
will treat your valued clients with the utmost respect, and will provide them with solutions 
that fit not only their current needs, but their future goals as well. You have the flexibility of 
choice when it comes to the services you offer to your clients.

The strategic partnership not only provides you the benefit of introductions to new clients 
seeking the services you provide, but you may also be compensated for your referrals 
through a revenue sharing agreement. You may share a percentage of the fee revenue 
generated from an advisory product. 

(Note: In most states, FINRA Series 65 registration is required)

Who is eligible to participate in a Strategic Relationship?
To enter into a formal revenue sharing relationship, referring 
professionals will need to be approved through the Solicitor 
Agreement process, which may require obtaining certain 
registrations and state licenses. Your Financial Advisor partner will 
walk you through this process.

Certain professional organizations may have separate restrictions 
governing the receipt of referral fees. For example, tax professionals 
may be subject to a code of ethics, a code of conduct, or other 
rules and guidelines that limit the extent to which referral fees may 
be accepted. Please ensure that you check with your professional 
organization to determine if collecting a referral fee or sharing 
revenues with a Financial Advisor is permissible under the rules 
governing your licensure or professional designation.

BENEFITS OF PARTNERING WITH A FINANCIAL ADVISOR



INTRODUCING GATEWAY FINANCIAL PARTNERS’ 
BROKER-DEALER LPL FINANCIAL

“Formed in 1989 through the merger of Linsco and Private Ledger (founded in 1968 and 1973, 

respectively), LPL was built on the belief that objective financial guidance benefits everyone - and 

advisors are best able to serve clients when they have access to innovative tools and solutions that 

work for them. Remaining strong in this conviction, we formed a political action committee to lobby 

Washington on behalf of advisors and their clients, helping keep the right to objective advice a 

constant in our industry. 

As we continue to grow, we regularly update our service offerings, including new platforms and 

opinions to ensure advisors, banks, and credit unions have the right tools to meet your needs. Our 

continued investments in technology and creating efficiencies have helped us become a leader in 

the industry and a trusted partner for your advisor.

Today, we provide comprehensive support and a broad range of innovative business solutions to a 

network of more than 16,000 financial advisors. We’ve built a reputation for customized service and 

personal attention, and our research and conferences, which provide your advisor with educational 

and training opportunities, are renowned throughout the financial industry. As we grow and evolve, 

we remain committed to the philosophy of objective guidance that has propelled our success and 

will continue to shape our future.”

 - LPL Financial

Advisor autonomy has been 
a core tenet of LPL Financial’s 
business from the start.



Please feel free to contact Sydney Hebert, our Director of Opportunities or 
David Wood, the Chief Visionary Officer and Founder, 

with any questions regarding what Gateway Financial Partners can offer you.

YOUR PARTNER IN PLANNING

Oversight and Governance
Protecting the best interests of investors and advisors is of the utmost importance to us. As the 
increasingly complex financial industry and regulatory environment evolve, we remain devoted 
to serving our clients ethically and exceedingly well, which is why we’ve made a long-term 
commitment to enhancing our risk management and compliance structure. Since 2012, we’ve 
made increasing investments in our core infrastructure- including people, process, information 
security, and technology- to sustain a leading control environment focused on risk that matters.

Direct Access and Simplified Statements
Our systems give you direct access to real-time account data so you can track your investments. 
Additionally, we provide consolidated statements and end-of-year summary statements. All 
your important information- purchases, sales, cost basis, income, and dividend distribution- is 
contained in one report.

Research and Insights
Your advisor has access to objective market analysis from our Research team- one of the 

largest and most tenured research groups among independent brokerage firms. Our analysts’ 
knowledge of the market and economy allows us to provide insights and recommendations to 
advisors across a range of investment products. Because we do not sell any particular products, 
our analyses and recommendations are objective.

Your advisor is supported by a powerful toolset- from 
comprehensive oversight to technology solutions.
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